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This particular report focuses on Write it right. This application majorly focuses on students and it goes a long way into ensuring that their handwriting is improved. To some students, writing has always been an uphill task for them. Therefore, the write it right application was invented by Marcel Berry. This report aims to provide an in-depth evaluation and a proper recommendation report for the company. The main aim of the company is to offer quality services to its consumers, as well as making a profit too.  
The product was introduced into the market in January 2014. It is correct to submit that the company partly understood whatever some potential clients desired. Yes, handwriting is an issue but not to everybody. Nevertheless, the company still recorded a steady rise in sales for the whole of 2014. This is a commendable result taking into consideration that 2014 was the year it was launched officially. Usually, introducing a new product into the market requires proper planning and finance. At this stage, the marketing team comes up with possible ideas that will ensure that the product reaches the largest number of clients within its targeted market. Possible challenges faced by the company may include implementation of post-launch refinement, pricing, client satisfaction, and finally marketing.  
In the year 2015, the company recorded a reduction in sales. Quite contrary to the previous year, when it used to record increased sales, despite being a new product. Consumers are usually unpredictable, however, if the product being sold is of high quality, and it serves a proper niche, then most likely the sales shall be higher. It is normal for companies to record a reduction in sales more so if they are new to the market. Perhaps this was because the potential clients had already been made aware of the product for the whole of 2014, but now they need a larger package. Unfortunately, the company was slow to realize and implement that. 
This, therefore, in turn, led to a reduction in sales because other consumers resorted to other student applications as well, and this formed competition (Fuschillo and Cova). The marketing team should have thought of different advertisement strategies so that the company could increase its revenue. An application that records a higher number of downloads on the play store is an epitome of a well-marketed application.
January 2018 saw the company record a continuous rise in sales up to the end of 2019. This was truly a proper business year for the company. The success recorded in 2019 is partly attributed to the fact that the company employed a new programmer. New and experienced employees have always proved to be the best that any business can get. Probably the new programmer remodified the application, that anybody across the world can get a taste of it. The graph illustrates that the profits in 2019 were also as a result of the tech firms' move to produce international writing scripts. This move truly widened the company's target market, and it surely guaranteed profits.
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